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@ Well drillers who recommend and 
install Deming Deep Well Turbine 
Pumps build up a reputation for relia- 
bility that brings them new customers 
who want CONTINUOUS SERVICE 
from pumping equipment at minimum 
operating and maintenance expense. 











YEAR the city of Hermann, 

A Missouri, the drilling firm of 
Heinlein & Heinlein was recalling 
the worst time they ever had drilling 
a water well. The job was tough fon 
they were trying to put in a farm 
well through a wavy rock formation. 
Even the third hole, they said, was 
so crooked at 12 feet that a snake 
couldn’t use it. It seemed that all 
they could do was to pull up and 
try their luck at another place. 

Moving to an entirely new loca- 
tion for the fourth time, the Hein- 
leins happened to select a spot that 
permitted them to get down 100 feet 
—and then the hole went berserk 
again, this time toward the farmer’s 
barn. 

Continuing a straight hole in a 
rolling stone formation is tough 
going, and to hold it straight the 
Heinleins believed they dropped 
everything in the hole but the farm- 
er’s mowing machine, all without 
result — until they resorted to some- 
thing they were very familiar with: 
Missouri-grown red elm. 

Just as many farmers solve me- 
chanical problems with hay bailing 
wire, the Heinleins solved this drill- 
ing problem by dropping 15-foot 





By L. H. HOUCK 


Overcoming the trouble 
of crooked holes was 
only one of the many 
problems the veteran 
Heinlein & Heinlein 
contractors of Missouri 
have experienced. 
Three flowing wells and 
a record of “every well 
a producer” for 36 
years has built for 
them a_ well - earned 
reputation. 


timbers of red elm into the eight- 
inch hole along that side the hole 
was going and then let the bit down 
beside it. The trick worked! From 
there on they drilled without event 
to 225 feet for plenty of cool and 
sparkling water. 

With experiences such as this as 
a background, it’s hard to say wheth- 
er a review of Heinlein activities 
would be purely a 36-year history of 
successful well drilling or a chronicle 
of the advance of drilling equip- 
ment. To date they have drilled over 
700 wells but have used St. Louis 
cam-and-treadle machines, Stars and 
Keystones with wood burning boil- 
ers, coai-burning steam traction en- 
gines, and modern equipment such 
as their Bucyrus-Erie 24-W which 
they acquired in 1938. 

Brothers and owners of a prosper- 
ous farm, Arnold E. and Benjamin 
G. Heinlein drilled their first water 
well in central Missouri in 1909. To- 
day probably none of their wells are 


The 





Driller 












ers 
firs 
ma 


Ww 
al 
in 
m 


oe ee ae ae oe 












e Arnold E. and Benjamin G., broth- 
ers and partners in the well drilling 
firm of Heinlein G Heinlein of Her- 


mann, Missouri. 


more than 50 miles from the Mis- 
souri River city of Hermann, but 
every well they have drilled has pro- 
duced water and most of them still 
are giving good service. That is why 
they are proud to take one to a cor- 
ner of their barnyard where two 
steam-traction engines still remain— 
lonely and neglected — as a momen- 
to of years-ago good drilling. 

Their 24-W is mounted on a 
two-ton International truck. It is 
equipped with a LeRoi engine, a 
power unit the Heinleins swear by, 
and Macwhyte wire rope to handle 
the tools. Over Missouri highways, 
it takes a magician to coax the two- 
ton International around some of 
the curves as the long mast of the 
Bucyrus-Erie swings out over corn 
and wheat fields — but just an owl 
hoot from the paved highways are 
the narrow, twisting and tortuous 
roads that have carried man, his 
mule, his troubles, and Heinleins’ 
rig to water well customers. 

The Heinleins have drilled more 
wells in this section of Missouri than 
anyone else. Their bailer has made 
a lot of trips since 1909 and the fire 
in the bit furnace has been kindled 
many times before their drilling luck 
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ran out in 1944 with the loss of their 
first tool in the hole. At 325 feet the 
bit broke off and they could not fish 
it out, but they used a new bit and 
continued drilling. As it turned out, 
they lost the bit but didn’t lose the 
hole, so it may be called a compro- 
mise of some kind. 

Although they’ve never failed to 
get water, the Heinleins never guar- 
antee water to a customer. ‘Their 
usual procedure is to move in and 
ask where the well is wanted and 
then advise that they will drill until 
water is reached. On that basis, they 
have orders booked to drill wells for 
a full year ahead. 

A predominating limestone forma- 


(Continued on page 16) 





e A. E. Heinlein looks up while oat 
the line of his Bucyrus-Erie 24-W 
putting in an eight-inch farm well 
near Berger, Missouri. 
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YRITERS with more enthusi- 
W asm than regard for facts 
have rushed into print with glowing 
accounts of how the Servicemen’s 
Readjustment Act (Public Law 346, 
78th Congress) will mean a veritable 
utopia for returning — battle-weary 
veterans. These articles have gener- 
ated more heat than light; more con- 
fusion than clarification. 
In city after city, incidents have 
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been reported in which sadly disillu- 
sioned veterans have made demands 
for $2,000 with which to start busi- 
nesses. hey quote garbled curb- 
stone versions of the Act as evidence 
of their right to such funds. 

“It is surprising how many veter- 
ans believe that the federal govern- 
ment has promised to lend each man 
$2,000,” lamented the vice-president 
of a large western banking  insti- 
tution. 

Just how does the loan features of 
the Act operate to the benefit of say 
a former drilling contractor, or a 
one time employee of such a con- 
tractor back from the war, but with 
insufficient funds to start a business? 
What should a present contractor 
need to know if contemplating sell- 
ing his business to a veteran being 
financed by a G. I. loan? 

But, first, let’s clear away the 
debris of misunderstandings. ‘The 
Act is not a bonus or adjusted serv- 
ice pay. The government is not ad- 
vancing any funds for the establish- 
ment of veterans’ businesses. This 
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should dispel the notion that there 
is $2,000 of government funds ear- 
marked for each veteran. 

Step by step here are the facts 
about G. I. business loans—who may 
eet them and how! 

An eligible veteran is one who (a) 
served in the active military or naval 
service of the United States on or 
after September 16, 1940, and prior 
to the termination of the present 
war; and (b) has been discharged oer 
released under conditions other than 
dishonorable after active service of 
90 days or more, or because of injury 
or disability incurred in line of duty, 
even though less than 90 days; and 
(c) makes application for benefits 
within two years after separation 
from service, or two years after ter- 
mination of the war, whichever is 
the later date, but in no event more 
than five years after the end of the 
war. 


The Act applies equally to women 
as well as to men who have served in 
the armed forces. In many instances, 
both husband and wife will be eli- 
gible for business loans and may, if 
they elect, pool their right to a 
guarantee. 

The government does not make 
loans. ‘The Veterans Administration 
merely undertakes to guarantee fifty 
per cent of any lean up to a guaran- 
tee not to exceed $2,000. Thus, if the 
loan is for $1,000 the government 
will guarantee only $500. In addi- 
tion, the law provides that as the 
loan is repayed, the guaranteed por- 
tion diminishes. Thus, if a loan of 
$2,000 (of which $1,000 is guaran- 
teed) is in part repayed and the bor- 
rower ultimately defaults causing the 
lender to lose $300, the government 
bears only half of that loss or $150. 

While the government sets a limit 
of $2,000 on the amount of the loan 





it guarantees, this does not restrict 
the loan to $4,000, as many believe. 
The lender may loan as much as he 
wishes, the government guaranteeing 
only up to $2,000 of the total loan. 

It is apparent at once that such 
loans cannot be entered into lightly 
and that good banking practice 
must be followed. In each instance, 
the lender is risking at least half of 
the loan—and at relatively low in- 
terest rates. 

The loans may be made through 
regular banking channels: banks, 
building and loan associations or 
finance companies, insurance cor- 
porations or private individuals, 
even veteran's friends or relatives. 
The government will not guarantee 
any loan on which interest in excess 
of four per cent annually is charged. 




























Moreover, to give the veteran a 
boost, the government will pay the 
first year’s interest on that part of 
the loan which it guarantees. There- 
after, the veteran will pay interest 
on the full amount. 

The first hurdle the veteran must 
make in floating a loan is to convince 
the bank or other lending agency 
that he is a good business risk. He 
must give credit reference. 

The banker will probe imperson- 
ally into the veteran’s background to 
find out what experience he has had 
in the business in which he proposes 
to engage. His reputation for integ- 
rity in the community, an unbroken 
record for meeting financial obliga- 
tions, and the fact that the borrower 
has substantial capital of his own 
will weigh in the veteran's favor, 
while known bad habits can weigh 
heavily against him. 

A veteran who, in civilian life had 
always been a bookkeeper, might be 
expected to have scant chance of 
getting a loan to start a well drilling 
business. If, however, the veteran had 
worked as an employee of a driller 
before entering the service, his 
chances for a loan would be en- 
hanced. If he’d managed a rig on a 
salary or been a foreman, so much 
the better. Provided he had _ that 
good credit rating before mentioned, 
and had previously owned his own 
contracting business and had a suc- 
cessful record, chances for getting a 
G. I. loan would be still greater. In- 
cidentally, keeping these points in 
mind might help the veteran to 
phrase his application to set forth 
facts which will aid him to secure 
his loan. 


Lender Forwards Loan 


If the lender approves of a loan to 
a veteran, he then forwards it to the 
nearest Veterans Administration of- 
fice which, first of all, will check the 
veteran’s eligibility from the service 























All three share risk. 


standpoint, and in the light of the 
risk. If the loan is found satisfactory, 
the Administrator will issue a loan 
guaranty certificate, send it to the 
lender, and the loan will be com- 
pleted by the lending agency. 

The Administrator is empowered 
to guarantee a loan for the purchase 
of any business, land, buildings, 
supplies, equipment machinery or 
tools to be used by an applicant in 
a gainful occupation if he finds that 
(a) the loan will be used in the 
bona fide pursuit of such gainful 
occupation; (b) such property will 
be useful in and reasonably neces- 
sary for the efficient and successful 
pursuit of such occupation; (c) the 
ability and experience of the veteran 
indicate that there is a reasonable 
likelihood that he will be successful; 
(d) the purchase price does not ex- 
ceed the reasonable value; and (e) 
the loan appears practicable. 

Business loans are subject to guar- 
antee by the government if made for 
one or more of the following fun- 
damental purposes enumerated in 
the regulations; (a) loans for the 
acquisition of an existing business; 
(b) loans for the purchase of equip- 
ment, machinery, or tools; (c) loans 

(Continued on page 17) 
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by A. L 


“ROM its earliest days the law 
é has taken a serious view of en- 
croachments on, or destruction of, 
real property. For that reason a drill- 
ing contractor should assure him- 
self that the person who hires him 
to drill a well has rights in the land 
sufficient to authorize the contractor 
to install a well. If the purported 
landowner in fact has no right, the 
driller may be in more or less serious 
trouble, depending upon such di- 
verse factors as the extent of the 
driller’s knowledge about the state 
of title to the land, and the solvency 
of the purported landowner. 

Certainly of most immediate in- 
terest to the driller is the possibility 
that he may be sued for trespass by 
the rightful occupier of the land, and 
recovery might be had against the 
driller for all damages which the 
landowner was caused. In fact, the 
law would regard as damages the 
drilling of a weli, even though the 
value of the land was thereby in- 
creased, 


Complications May Arise 


Further complications may arise 
out of the state of solvency of the 
party who hired the drilling con- 
tractor and the knowledge which the 
driller had of the other party’s lack 
of authority to have a well drilled. 
If Jones hires a drilling contractor 
to sink a well at a certain spot, and 
Jones is financially responsible, the 
contractor will be able to require 
Jones to pay for his services whether 
Jones owns the land or not. So long 
as the driller acts upon a_ well- 
founded assumption that Jones owns 
the land, the contract is legal and 


Land Titles Are Important To Drillers 


4. STREET 








Jones can be held personally liable 
on the contract, although it may 
later turn out that he had no right 
to have the well drilled because he 
did not own the site. But if Jones is 
insolvent and judgment against him 
for damages or for the contract price 
cannot be collected from him, the 
driller ordinarily will have no chance 
of collecting anything for work done 
or for being prevented from carrying 
out the agreement. Under such cir- 
cumstances, the contractor could not 
hold the actual owner of the prop- 
erty, a third party, liable. (71 Corpus 
Juris, 48, sec. 12.) 

Where the driller counts upon 
being able to enforce a mechanic’s 
lien as security for collection of the 
pay due him for his work, it be- 
comes important that he make sure 
Jones has such interest in the prop- 
erty that a lien can be enforced, be- 
cause a stranger’s contract cannot be- 
come the basis of an enforceable lien. 
(40 Corpus Juris, 93, sec. 77.) 

Furthermore, if a driller were to 
be so rash as to sink a well for Jones 
on Smith’s land, knowing that it con- 
stituted a trespass on that land, he 
could neither hold Smith personally 
liable nor enforce a lien against the 
land. Nor could he hold Jones liable 
on the drilling contract with him, 
because a contract which involves a 
deliberate trespass upon a third per- 
son’s property is not enforceable. 
(17 Corpus Juris Secundum, 547, sec. 
193, note 4.) 

Although, as above noted, a third 
party who owns land cannot be held 
liable to a driller for work done upon 
his land, especially where the third 
(Continued on page 19) 
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Drillers Advised 
To Contact Builders 
ANY recent surveys have in- 
% dicated that more people 
than ever intend to build on acreage 
tracts on the edges of cities out be- 
vond the water mains. The indus- 
trial, institutional and commercial 
fields will soon be engaged in much 
building in locations not accessible 
to established water systems. 
The Electric Water Systems Coun- 
cil recommends that drillers and 


driller-dealers in water systems make 
arrangements now with builders in 
their territories so that they will be 
in a favorable position to get sub- 
urban well and water system instal- 
lation contracts when building gets 
under way. 





Special types of industrial build- 
ing which offer good opportunities 
to drillers are hotels, tourist courts, 
filling stations, garages, and road- 
side stands. In order to attract this 
type of work, the council suggests 
that driller-dealers prepare now for 
a good display of water systems. This 
may involve the remodeling of an 
existing store or the purchase of a 
new store or an adjoining store or 
other space. Manufacturers of water 
systems are always glad to assist 
driller-dealers in designing attractive 
store fronts, show windows, and 
show rooms, and offices. 


i Repair Department Aid 


A good repair and maintenance 
department will help to get drilling 
business by instilling customer con- 
fidence in the driller’s ability to give 
quick and adequate service. An or- 
derly arrangement of bins for stock- 
ing repair parts and equipment 
makes for more efficient work, can 
make a supplementary show room. 

Production of electric water sys- 
tems is increasing daily. This, to- 
gether with the tremendous building 
program, means more jobs for drill- 
ers who are prepared to attract and 
handle them. 


Deiller Extends 
Holiday Greetings 
TT E DRILLER takes this oppor- 


tunity to extend to all of its 
friends the heartiest of greetings and 
best wishes for a New Year of peace, 
happiness, and industry. 

It is our aim to serve the water 
well field this coming year in the 
most beneficial manner possible. ‘To 
succeed in this endeavor, we will 
need your cooperation. You can be 
assured that your efforts to help us 
will be greatly appreciated as they 
have been in the past. 



















Plenty of water where and when needed—that’s what 
your customers want from the wells you drill. And 
that’s why it pays to install a reliable Myers with suf- 
ficient capacity for all requirements. 








+ Everybody knows Myers pumps and water systems. 
They’re easy to sell, simple to install and re- 
= quire minimum service. The sale of Myers 
ts pumps and water systems can become a highly 
id profitable part of your business. And, like all 
e, Myers dealers, you'll get complete cooperation 
from Myers to help promote your sales. Write 
er for full information. 
se THE F. £. MYERS & BRO: CO. 
‘oO Dept. F-3, Ashland, Ohio | 
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NEWS OF THE MONTH 





Wisconsin Wellmen 
Meet in Februar’ 


NNOUNCEMENT has_ been 
nade by President Richard J. 
Schafer of the Wisconsin Well Drill- 
ers Inc. that the wellmen will hold 
their annual convention in Green 
Bay, Wis., on February 22, 23, and 
24. 

The Wisconsin body is a statewide 
organization for well drillers and 
pump installers, and B. G. Garber, 
Acting Convention Secretary, ex- 
tends an invitation too all those in- 
terested to attend the meeting which 
will be held at the Northland Hotel. 

Anyone not receiving a convention 
notice is asked to send his name and 
address to Raymond Johnson, 143 
Sherman St., Marinette, Wis. 


Colorado Drillmen 
Nieet In Denver 
For Convention 


NHE Annual Meeting of the 

Colorado Water Well Drillers’ 
Association will be held Friday, Jan- 
uary 1], 10:15 A.M. in the Pine 
Room of the Albany Hotel, Denver 
according to W. E. Code, secretary 
of the organization. 

This 1946 meeting will be the first 
gathering of the Colorado wellmen 
in three years and all members are 
urged to attend to insure the success 
of the convention. The morning ses- 
sion will be devoted to the business 
meeting with the afternoon program 
left open for other activities. 

Though the afternoon schedule 
was not entirely planned at the date 
THE DRILLER was notified, it was 





assured that one speaker would be 
Mr. S. W. Lohman, Geologist, 
Ground-Water Division of the U. S. 
Geological Survey who heads up the 
new cooperative ground-water sur- 
vey of the State. 

Members who intend to stay over 
night in Denver are requested to 
make their hotel reservations as soon 
as possible and in case of difficulties 
to contact George Koogle, 365 W. 
Evans St., Denver, who will be glad 
to help all members. 


Suceesstul Drillers 
Convention Held In 
Southern California 


4 ECONVENING after a lapse 
of three years, the Water Well 
Drillers Association of Southern Cal- 
ifornia held a successful general con- 
vention November 10, 1945 at the 
Clark Hotel, Los Angeles, California. 
Convention officials were pleased 
with the splendid turnout which in- 
dicated that interest in their or- 
ganization had grown rather than 
lagged during the interval of the war 
years since the last convention. 


After Convention Manager Edwin 
L. Camp opened the meeting, mem- 
bers were entertained with various 
well-received acts. Following the 
serving of refreshments, convention 
business was taken up. 

At the business session that fol- 
lowed the dismissal of the general 
assembly, new Executive Committee 
members were elected. They were: 
Clyde Longwell, Santa Barbara 


County; H. L. Hall, Ventura Coun- 
tv; Louis 


Barber, Los Angeles 
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County; W. S. Edgbert, Los Angeles 
County; J. W. Burkhart, San Bernar- 
dino County; Jas. E. Wright, Jr., 
Riverside County; Charles Wilson, 
Orange County; Edwin L. Camp, at 
large. 


1915 Water Year 
Fermed Normal 


= ® EPORTS on the water year for 
i 1945 show that the nation- 
wide water situation was generally 
favorable according to the Water 
Resources Review issued by the U. S. 
Department of the Interior Geolog- 
ical Survey. 

Major adversities were the costly 
floods on the Ohio River and in the 
West Central States besides the 
drought in parts of the East. 

The entire annual water yield was 
termed “unusually normal” as data 
showed that in only two years since 
1910 has the annual runoff over 
the country been more uniformly 
normal. . 


Huskers To Resume 
Lunmual Gatherings 

M®FTIER an interim of several 
AB years because of the war, the 
Nebraska Well Driller’s Association 
has announced its intention of re- 
suming its annual conventions. 

Secretary E. C. Reed of the or- 
ganization has informed THE 
DRILLER that the Cornhusker 
drillmen are definitely planning to 
hold a convention the early part of 
1946 with indications that it will 
probably be in the latter part of 
February. 

Despite the fact that the associ- 
ation hasn’t met recently, Mr. Reed 
reports that the members are still 
interested and anxious to get started 
under conditions similar to those of 
the past. 


Gopher Drillers 
Convene This Month 


hie Minnesota Well Drillers As- 
sociation will hold their 25th 
annual convention at the Radisson 
Hotel, Minneapolis, Minnesota, on 
January 21, 22, and 23. 

Most of the first day, Monday, will 
be devoted to the reception of dele- 
gates and registrations which will be 
followed by a Smoker and Buffet 
Lunch in the main ballroom at 6:30 
p.m. for all delegates, allied trades- 
men, and their friends. 

On the second day there will be a 
meeting of members and several well- 
known persons will speak on the pro- 
gram. At 6:30 p.m. that evening the 
Annual Banquet will be held in the 
main ballroom. 

Annual reports will be made on 
Wednesday by the officers, and dis- 
cussion will be held on matters per- 
taining to the trade. Election of of- 
ficers and the directors meeting will 
close the meeting that afternoon. 


illinois Sets Date 


Te Illinois Water Well Drill- 
ers Association, Inc. has selected 
February 6, 7, and 8 as the date for 
its 1946 convention which will be 
held in the Stock Pavilion, Univer- 
sity of Illinois, Urbana. The Urbana- 
Lincoln Hotel has been chosen as 
hotel headquarters. 


Help Red Cross Fund 


S IN previous years, THE 
4 “DRILLER urges its readers to 
support the annual American Red 
Cross drive in the most wholehearted 
manner possible. There are still 
thousands of men and women in uni- 
form who continue to need Red 
Cross clubs, snack bars, and _ recre- 
ation centers, and the friendly as- 
sistance of understanding Red Cross 
workers. 
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An AUTOMATIC 
WINDMILL... 


A Monitor Sky Power windmill is designed 
to take care of itself, even in severe 
weather. The exclusive Monitor Wind 
Governor automatically regulates pumping 
speed in any wind velocity, from a gentle 
breeze to a stinging gale. No more racing 
out of control; Monitor Sky Power wind- 
mills adjust themselves. 

Entire windmill head is sealed in an “‘iron 
vault’ case. Gears need oiling only once 
a year. 

Here is truly a windmill that relieves the 
farmer’s mind of worry. A Monitor fur- 
nishes a dependable source of water supply 
without danger of damage—-vwith very little 
attention. 


Write our nearest branch office. 


SKY POWER WINDMILLS 


* BRANCHES + 


BAKER MFG. CO.: Minneapolis, Minn.: 
Madison, Wis.; Fort Dodge, la.; Cedar 
Rapids, Ia.: Omaha, Neb.: Kansas City. 
Mo.; Enid, Okla.; Hutchinson. Kansas 
BAKER MFG. LTD., Winnipeg. Canada 
AXTELL CO.: Fort Worth. Tex.; Amarillo, 
Tex.: Lubbock, Tex.: San Angelo, Tex. 
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BAKER MANUFACTURING CO., EVANSVILLE, WIS. 





Ground Water 
Levels To Be Studied 
in West Virginia 
§ “XPANSION of the program for 


4 studying ground water levels 
and resources of West Virginia will 
commence as soon as possible reports 
the West Virginia Engineer, vol. 7, 
no. 9 in an article on ground water 
levels prepared by R. M. Jeffords. 

The need for more observation 
wells and more diligent study on 
ground water resources is especially 
great in the areas where huge 
amounts of water are being taken 
from the water-bearing strata. It is 
known that over 70 million gallons 
of water from the various wells, 
springs, and mines of the state are 
used daily by industries and public 
water systems. 


Reservoirs Depleted 


It was further pointed out that 
when this is added to the estimated 
100 million gallons of water that are 
daily pumped from the mines, it can 
be seen why the underground reser- 
voirs of water near several concen- 
trations of industry have been seri- 
ously depleted. 

Many of the differences of water 
level recorded between winter and 
summer could be accorded to the 
increased usage of water in the sum- 
mer for cooling purposes and air 
conditioning systems followed by the 
recovery of the lowered areas during 
the winter and spring because of the 
added precipitation. 

Also it noted that though 
some localities such as Morgantown 
showed a decrease in water level dur- 
ing the 1944 year, it does not neces- 
sarily mean that the average ground 
water level over a large intervening 
region has decreased. 
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Horizontal Pumps 


Precision - built 












by 
PEERLESS 


Split - Case, Single - Stage, Double - Suction | 


Capacities up to 70,000 9.p.m. A complete line of 
Horizontal Split - Case Pumps (formerly Dayton - Dowd) | 
built to Peerless precision standard. Designed for maximum | 
efficiency. A\ll parts easily accessible. Any desired drive. 


Peerless Distributors and Direct Factory 
Representatives are located in every State. 
Ask for name of Distributor nearest you. 


PEERLESS PUMP FACTORIES 


D i Vv i Ss I re) N LOS ANGELES 31, CALIFORNIA 


2 301 West Avenue Twenty-six 
Food Machinery Corp. QUINCY, ILL. * CANTON 6, OHIO 
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Wissouri... 


Continued from page 5) 


tion is in their territory and from 
aquifers in it the Heinleins are able 
to get good crystal-clear water any- 
where from a hundred to several 
thousand feet down, but they have 
limited most of their deep wells to 
900 feet. Other formations they hit 
are hardpan, sand, sandy-flint, and 
occasional granite. 

There are few dug wells in this 
territory —a tribute to the judg- 
ment of the Missouri farmer who 
during the century past found that 
it was easier to construct a cistern 
and catch rainwater than to fight a 
way down to drinking water with a 
pick, shovel and windlass. 

Flowing wells also are almost un- 
known in this area, yet Heinlein & 
Heinlein happened to hit three of 
them. Two were near Berger, Mis- 







How JENSEN 
Helps Drillers 


The JENSEN Water 


Well Pumping Unit has many 
friends among drillers 
throughout America. It 
makes water from any good 
well cheap and dependable 
so that the drillergets credit 


SSS EXPORT OFFICE: 50 CHURCH ST., 


for a job well done. We like to work with drillers. 
Write now for our Bulletin No. 26. 


JENSEN BROS. MFG. CO. 


14th and Pacific Streets, COFFEY VILLE, KANSAS, v3 A. 





souri, just two whoops and a holler 
from the Heinlein cow lot, and the 
other was north of Hermann. They 
drilled into the underground flow at 
265 feet and cased to the bottom 
which is one reason, they believe, 
that the wells became flowing ar- 
tesians. 


Orders Come Fast 


Orders to drill more flowing wells 
came in thick and fast. It seemed 
nearly every farmer in the area 
wanted a flowing well. But Heinlein 
& Heinlein sell pumps, too, and they 
told these enthusiastic customers 
that they just didn’t feel like drill- 
ing nothing but flowing wells on 
account of what it would do to their 
pump business. 

A memorable job they performed 
was the well put in for the Hospital 
Clinic at Washington, Missouri, 
where the 608-ft. well now tests 75 
gpm. Slicing through hardpan which 
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is almost at the top of the ground, 
they went into sandy formation 
which required a lot of bailing, and 
then cut into a combination of sand 
and flint. The formations were such 
that the churning used ten newly- 
sharpened eight-inch bits to drill 83 
feet during one day’s work. When 
finished, the water was used for 
general consumption, air-condition- 
ing, and heating in winter. 
Heinlein & Heinlein drill every 
week-day except the few days they 
take off to put up hay. At present 
they are thirty wells behind in their 
work, but then they always did have 
more wells ahead than they could 
handle — ever since they started in 
the business with a St. Louis cam- 
and-treadle water well drilling rig. 


Delbridge 


New Tax Chart 


Issues 


N an effort to help the harried 
é emplover keep accurate account 
of his income tax figures, the Del- 
bridge Calculating Systems Inc., have 
issued a new edition of the Delbridge 
Simplified Withholding Tax Chart. 

The revised income tax law re- 
quires that every employer use a new 
set of figures to compute withhold- 
ing tax deductions beginning Janu- 
ary 1, 1946. Priced at $2.50, the Del- 
bridge chart is scientifically designed 
to insure accuracy and save time in 
making withholding tax deductions. 


Difference In Age 


The teacher had asked the class to 
name all the states. One small urchin 
responded so quickly and accurately 
that she commended him for it. 

“You did very well, much better 
than I could have done at your age.” 

“Yeah, and there wuz only thir- 
teen states then, too.” 
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I. Loan... 


(Continued from page 8) 


for the purchase of supplies; and (d) 
loans for the purchase of business 
realty. Neither the statute nor the 
regulations cover loans for inven- 
tory, stock or working capital. 

In buying an already established 
business, loans will be approved only 
if the veteran is going to actively 
participate in the management and 
direction of the business. This pre- 
cludes set-ups in which a veteran’s 
borrowing power is used to buy a 
business in which he may be only an 
inactive participant. Beyond this, a 
business may be operated as an in- 
dividual proprietorship or as a 
partnership. 

In all instances the purchase of 
existing businesses must include the 
transfer of good will. Moreover, as 
a protection not only to the buyer, 
but the lending agency, in most in- 
stances the bill of sale will specifical- 
ly forbid the seller from engaging in 
well drilling within a stated period 
of time or within a geographical ter- 
ritory agreed upon between. buyer 
and seller. This provision will be 
very stringently enforced when not 
in conflict with state laws governing 
such contracts. 

While previously noted that the 
Act does not provide for loans cov- 
ering inventory, stock or working 
capital, a loan for the purchase of 
an existing business would cover all 
assets, not only inventory but work- 
ing capital. However, loans for the 
acquisition of additional inventory 
or for other working capital are not 
eligible for guaranty. 

Five Year Limit 

The ultimate maturity of loans for 

the purchase of existing businesses 


may not exceed five years. 
Loans may be granted for the pur- 











For PEAK 
PERFORMANCE, use... 














Profitable shallow well and blast hole 
drilling calls for Macwhyte “Hi-Lastic,” 
the wire line that makes it possible to 
carry tools higher, for a longer stroke to 
drill more holes faster. “Hi-Lastic” keeps 
the bit turning better on all types of 
formation .. . helps reduce tendency for 
the hole to get out of round, and for the 
bit to channel. Internally lubricated for 
long life. No manila cracker needed. 


For deep wells use Macwhyte Standard 
Cable-Tool Lines. Just the right elasticity 
to strike long, hard sharp blows. 

For fast bailing, try Macwhyte Sand 
Lines. Coarse laid (6 x 7) or soft laid 
(6 x 19), mild plow steel. 


Get the CORRECT line for 
your equipment from 







@ 
- & 


MACWHYTE COMPANY 


2939 Fourteenth Avenue, Kenosha, Wisconsin, 
or any authorized 
Macwhyte Distributor or Mill Depot 









chase of new or used equipment, ma- 
chinery or tools with a maturity lim- 
itation not exceeding three years if 
the loan is for the entire purchase 
price of the item. Or a loan may be 
made for the initial payment on such 
items, not in excess of one-third of 
the purchase price, such loan not to 
exceed $1,000. An _ initial-payment 
loan must call for repayment within 
one year if for $500 or less, or two 
vears if over $500. The amount of 
loans is not restricted to above 
amounts, however, where a_ loan 
covers the full purchase price. 
Loans For Real Estat 

A loan may be granted for the pur- 
chase of supplies in an amount not 
in excess of $1,000 with a maturity 
of not over one year. 

Loans may also be made for the 
purchase of business real estate, land 
or buildings, or both, to be used by 
the veteran in pursuing a gainful oc- 
cupation. Such loans must be amor- 
tized, principal and interest, within 
not more than 20 years. 

Generally, veterans loans will be 
secured by first liens, although the 
Veterans Administration recognizes 
that a certain amount of latitude 
may be desirable. Supplies, for in- 
stance, being expendable, may be 
unsecured. 


Satequards For Both 


Loan applications forwarded to 
the Veterans Administration must be 
accompanied by an appraisal ot 
property which the veteran proposes 
purchasing. This safeguards the 
financial interest of both lender and 
borrower. 

It may be stated categorically that 
a loan for purchase of an existing 
business will be rejected if the pur- 
chase price is out of line with the 
appraised valuation. Owners of ex- 
isting businesses trying to unload at 
inflated values upon unwary veter- 
ans will find few buyers among ex- 
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servicemen, if the government is 
asked to guaranty the loan. 

While the overwhelming majority 
of veterans seeking to go into busi- 
ness will do so in all sincerity, a 
minority may see in it a chance to 
get something for nothing — may 
even qualify for such loans. The 
framers of the statute have not over- 
looked this possibility. Where the 
borrower defaults on his loan, the 
government succeeds to the lender's 
right to proceed against the debtor 
in the same manner that a private 
individual may do. The Admunistra- 
tor is given broad latitude in this 
respect and may waive collection if 
the facts indicate the veteran is not 
at fault in his failure. 

On the other hand, the Act pro- 
vides that, if any bonus or adjusted 
compensation bill is passed, the de- 
faulted government guaranteed loan 
mav be satisfied with money due to 
the veteran from such a bonus up 
to the amount of the unpaid loan. 


Land Titles... 


(Continued from page 9) 


party has no reason to suppose that 
the driller looks to him for pay, 
Jones—the person with whom the 
driller contracted — may be liable 
and in a position to secure reim- 
bursement from the third party. For 
example, suppose Jones, acting un- 
der an honest and reasonable belief 
that the well site selected by him is 
on his land when in fact it is on 
Smith’s land on the other side of his 
property line, circumstances may 
permit Jones to collect from Smith 
the reasonable cost of the well. But 
if Jones knew that he did not own 
the site and acted in bad faith in 
claiming title, he could collect noth- 
ing from Smith. (42 Corpus Juris 
Secundum, 432-433, sec. 7(b).) 
Where the person contracting for 
sinking a well leaves it to the driller 
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to locate the well, the latter is, of 
course, bound to use a high degree 
of care to see that he does not make 
a mistake in selecting the spot. Such 
a mistake might defeat his right to 
collect anything for work done. So, 
it would seem to be a safe course 
always to have the owner present for 
approval of the spot, in the presence 
of the driller and a witness, espe- 
cially if there is any possibility that 
the owner may later deny it was 
agreed that the well may be sunk 
there. When feasible, the location 
should be specified in the written 
contract or designated on a tap 
made a part of the written contract 
by reference. 


Deming Co. To Use 
Film in Sales Work 


NEW 16 MM. 1000 foot mo- 
F i tion picture in technicolor, pro- 
duced by the Deming Company of 
Salem, Ohio, for jobber-sales meet- 
ings, shows the various steps in the 
manufacture of pumps, and con- 
cludes with visualizations of some of 
the numerous and varied markets in 
which the pumps are used according 
to a company news release. 

The chief purpose of the film is to 
help jobbers’ salesmen and dealers to 
become better acquainted with Dem- 
ing pumps by showing them how 
they are built from the time oper- 
ations start through the various 
processes of machining, assembling, 
testing and finishing the release goes 
on to say. 

Several copies of the film were 
produced, together with the related 
script which is arranged for easy 
reading by anyone assigned to show 
the picture. The film is of the 
“silent” type as sound equipment is 
often difficult or impossible to ob- 
tain, or use in all locations where it 
may be necessary to conduct sales 
meetings. 
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Teacher: “Johnnie, do you want 
to leave the room?” 
Johnnie: “Say, teacher, you don’t 


think I’m standing here hitch-hikin’ 
do you?” 


Air Raid Warden: “Sorry, Mr. 
Blumbaugh, that I arrested you for 
kissing a woman during the black- 
out. I didn’t know it was your wife.” 

Blumbaugh: “Oh, that’s all right, 
old chap. Until you flashed that 
light in her face, I didn’t know it 
either.” 

Sentry: “Who goes there?” 

Voice: “The devil.” 

Sentry: “Pass on Devil. You know 
where you can go.” 





OFFER REAL 
SATISFACTION 
with 
“PUMPS by Aurora” 

AURORA DEEP WELL 
TURBINES 

are available in sizes of 4” 

to 24” for every pumping con- 

dition—oil or water lubricated. 


Streamline designed for high- 
est efficiency and longest life. for 
DEEP WELLS 


APCO Master-Line 
WATER SUPPLY SYSTEMS 
Here is the ‘Best Buy" in 
water systems for farm and 
home. Turbine-Type, Simple, 
Compact, Silent. Life-Time ser- 
vice of generous, low ‘cost 
water supply. Fully Guaranteed. 











We also make all 
Kinds of Centrifugal 
Pumps and Jet Pumps 

















for 
SHALLOW WELLS 
Write for Descriptions 












Woman: “My husband is so care- 
less of his appearance. It seems that 
he just can’t keep buttons on his 
clothes.” 

Neighbor: “Are you sure it’s care- 
lessness? Perhaps they are—uh—well, 
sewed on improperly.” 

Woman: “Maybe you're right. He 
is terribly careless with his sewing.” 


” 


“What’s the matter, little boy? 

‘““Ma’s gone and drowned all the 
kittens.” 

“Dear me, that’s too bad.” 

“Yeah, she promised me I could 
do it.” 


A little girl was put in an upper 
berth for the first time. She kept 
crying till her mother told her not 
to be afraid because God would 
watch over her. 

“Mother, are you there?” 

"Ves, 

“Father, 

“Yeah.” 

A passenger lost patience and bel- 
lowed: “We're all here. Your father 
and mother and brothers and sisters 
and aunts and uncles and cousins. 
All here—now go to sleep.” 

There was a pause, and then very 
softly, “Mama.” 

“Well?” 

“Was that God?” 


she cried. 


are you there?” she said. 


The weary and taciturn night 
clerk at one of Washington’s over- 
crowded class C hotels, picked up 
the telephone receiver for the fiftieth 
time within an hour. “Well, what’s 
biting you?” he barked. 

“That,” said an outraged guest, “‘is 
exactly what I want to know!” 


The Driller 
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To the reader’ 
wishes to adve 
used equipment 
“Bargain Counter” 
Section. 





ee ae n 
with copy. Ratér 30 
per line. 
charge $1.20. No discounts; no commissions. 
line contains 28 characters (20 characters if 
all capital letters are used). Count spaces and 
punctuation as one character each. Allow 10 
characters for box number if blind advertise- 
ment is desired. Count your own copy to save 
delay. Holding up your advertisement one 
month to secure approval of revised copy or 
an additional remittance, may cost you real 
money in a lost sale. Be sure to enclose the 





Minimum 


Read these instructions carefully. The average 











your order. 
Ming month. Ex- 


3s December 10th. 










Be sure to address 
your inquiry to the ad- 
vertiser by using the 
correct box number. 
Mail your letter in care 
of THE DRILLER, South 
Milwaukee, Wisconsin. 
Write each advertiser a separate letter. Do 
not write us for name and address of advertis- 
er. This information will not be given out. We 
have no information about the equipment 
advertised other than that shown in the ad- 
vertisements themselves. 





wishing to answer 
“Bargain Counter” 
Section advertise- 
ments appearing on 
these pages: 








DRILLS FOR L 


One Sullivan hydraulic dia- 
mond core drill, complete with 
diamonds and tools to drill 
holes up to 1500 feet. A-1 con- 
dition. H. G. Kivett, Moody 
Ave., City Rt. 81, Knoxville 
15, Tenn. 

One model 24-W _ Bucyrus- 
Erie drill mounted on Inter- 
national Truck. Rig recently 
completely overhauled and 
many new parts were in- 
stalled including new Buda 
model H. P. 326 6 cyl. engine. 
Can be seen in_ operation. 
Price $3,000. J. W. Lang, Na- 
tional Bank Building, Allegan, 
Michigan, Phone 496. 


One 23P Armstrong. wire 
line drill mounted on B4 In- 
ternational dual pneumatic 
tire truck. Complete set of 
tools. Located in southeastern 
Pennsylvania. Box 107 


ANTED 


SELL YOUR 22W, 24W, 24L, 
OR SIMILAR MACHINE TO 


ME; STATE ALL FACTS 
FIRST LETTER. Box 108 
Used Bucyrus-Erie 21W, 


22W, Keystone 50, 70 or any 
steel well drill in good condi- 
tion. Mail details to J. M. 
Gillaugh, Carlisle, Pa. 


Wanted To Buy: 24-L Bucy- 
rus-Erie drilling machine, 
mounted on trailer. Layne- 
Western Company, 1010 West 
39th Street, Kansas City 2, 
Missouri. 


21-W, 22-W and 24-L Bucy- 
rus- Erie Drilling Machines 
wanted. State prices and con- 
dition. Box 102 


Wanted to buy with cash, a 
used well drilling rig, with or 
without tools. Prefer solid 
tired truck. Under $1000. Give 
full description and price of 
rig. Ed Perry, 146th & Wav- 
erly Ave., Midlothian, Illinois. 


Wanted all steel drilling 
machine. Bucyrus-Erie 24-L or 
24-W (prefer without tools or 
eable), or any all steel drill 
that will go 2500’. Give price, 
location, condition, first letter. 
L. D. Combs, Bristol, Virginia. 


GOOD EARNINGS 
Experienced driller. Steady 
work guaranteed. Earn aver- 
age $100 Weekly or more if 
qualified. Lower Mich. Must 
have car. Box 0478. 
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10,000,000 SUBSCRIBERS 
In FARM PAPERS... 
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DELCO Shallow Well 
Water System 
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~ MILLIONS WILL READ 


about the advantages of 


DELCO Water Systems 


National advertising of Delco Water Sys- 
tems during 1946 will reach millions of farm 
homes in forty-eight states through the pages 
of Country Gentleman, Farm Journal, Progres- 
sive Farmer and Electricity on the Farm. Like- 
wise, advertisements directed to the small 
town and suburban home market will appear 
—January through December—in Better 
Homes & Gardens and American Home. 
Such consistent coverage of rural and non- 
farm markets will influence prospects of all 
kinds. It is another reason why a Delco Water 
System franchise is a money-maker. A few 
territories are still available. Write or wire 
today. Deco AppLiaNcE Division, General 
Motors Corporation, Rochester 1, New York. 
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